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*To see a full list of current year crop insurance deadlines, visit our website at www.tciteam.com. 

revise or change this report 
in any way. The 2017 acre-
age reporting deadline is 
July 15. Mark this date on 
your calendar and make 
sure yours is finalized before 
the July 15th deadline. 

Failing to report acreage is 
not the only risk — if you re-
port too much, your premi-
um will be unnecessarily 
high. Too low, and you will 
recover less when you file a 
claim. This is your responsi-
bility, so take it upon your-
self to double-check the 
numbers and ensure crop 
insurance and Farm Service 
Agency (FSA) reports match 
up. 

After you file your acreage 
report, make a copy and 
keep it on file in your facility. 
This will allow you to track 
any errors, sort out discrep-
ancies or solve any disputes 
more quickly and easily. 

Good Farming Practices 
Losses due to negligence or 
failure to follow good farm-
ing practices are never cov-
ered by crop insurance poli-
cies, which is why it is al-
ways important to keep rec-
ords of your good faith effort 
to produce at the level of 
your historic yield. 

Crop Insurance Recordkeeping & Repor ng 

In your detailed records, you 
should include descriptions 
of how and what you have 
done to produce and protect 
your crop, complete with the 
date and time you took each 
action. These records should 
be organized according to 
insurable unit. You should 
also prove your good faith 
effort to stay on top of 
weather and disease trends 
that may affect your crop. 

Most crop insurance policies 
loosely define negligence as 
the failure to farm using 
practices that a reasonable 
and careful person would 
use in a similar situation. 
This vague definition means 
your records should be ex-
tremely detailed to ensure 
you get the coverage you 
need when you file a claim. 

Reporting Damage 
In addition to proper record-
keeping, it is also your re-
sponsibility to report crop 
damage in a timely manner, 
typically within 72 hours of 
discovery. Failure to do so 
may result in denial of your 
claim. If you have questions 
about reporting dates or 
recordkeeping practices, 
contact the crop team at 
800-582-7668.  

As with any investment, it is 
counterproductive to pay 
for crop insurance and not 
take measures to protect 
your coverage. The best way 
to get the coverage you need 
and deserve out of your crop 
insurance policy is to prac-
tice accurate and consistent 
recordkeeping. Documenting 
your good farming practices 
as well as accurate acreage 
reporting and damage 
claims can prevent risks of 
falling into coverage gaps, 
paying too much premium or 
recovering less when filing a 
claim. 

Acreage Reporting 
The annual acreage report 
you submit to your crop in-
surance advisor is the basis 
for determining your cover-
age. It shows the type of 
crops you plant, the amount 
of unplanted land, where the 
crops are located, what date 
crops were planted and the 
cultural practices you follow. 
But you may not know how 
much you have at stake in 
that report. 

If you do not turn in an acre-
age report on time, you will 
not be covered. Keep in 
mind that after the acreage 
reporting date, you may not 

Acreage 
Reporting  
An annual acreage 
report for each insured 
crop in the county in 
which you have an 
ownership share must 
be submitted on or 
before the acreage 
reporting deadline of 
July 15, 2017.*  
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Is a Buy‐Sell Agreement Right for Your Business? 
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After putting considerable 
time and effort into building 
a business, you don’t want 
to risk it falling into the 
hands of someone who may 
not care for it. A buy-sell 
agreement is a form of busi-
ness succession that allows 
businesses with multiple 
owners to specify how and 
when each owner will sell his 
or her business interest and 
at what price. Most buy-sell 
agreements provide for situ-
ations such as retirement, 
divorce, death or disability, 
all of which can affect how 
an owner’s business assets 
are handled.  

When set up correctly, a buy-
sell agreement can help pro-
tect both business owners 
and the former business 
owner’s family.  

Buy-sell agreements can 
help business owners to do 
the following: 

 Establish a valuation of a 
deceased owner’s interest 
in the business for estate 
tax purposes. 

 Establish a mutually 
agreeable price and terms 
to reduce future potential 
litigation and friction. 

 Facilitate a smooth transi-
tion of management. 

 Ensure the family of the 
deceased owner receives 
cash instead of unmarket-
able stock. 

Determining Business Value 
One of the most difficult 
parts of setting up a buy-sell 
agreement is determining 
how much your share of the 
business is worth. This re-
quires maintaining a deli-
cate balance of the compen-
sation you or your family will 
receive for your share, while 
also giving your co-owners a 
fair price. Setting a dollar 
amount for your business 
interest in advance of an 
actual sale helps determine 

the most objective price for 
all involved. 

Consider the following valua-
tion methods for your buy-
sell agreement: 

 Prices for comparable 
businesses in your market 

 Value of business assets, 
including liquidation value 

Historical earnings 

 Future earnings 

 Combination of business 
assets and earnings 

Choosing a valuation meth-
od is a complicated process, 
and it is likely to require pro-
fessional advice. 

Did you know?... 
There are various options for funding a buy-sell agreement, but some carry more risk than others. One option 
that carries significantly less risk is using life insurance. It ensures that funds are immediately available when a 
death occurs; plus, death benefit proceeds are generally income-tax free. In addition, the funds used to buy the 
deceased’s share are purchased for pennies on the dollar and the premiums will likely be significantly lower than 
other funding options, such as the cost of repaying loan interest.  

Tree Care Safety Best Prac ces 

Before beginning any tree-
care project, everyone should 
adhere to the following best 
practices:  

 Assess the area for fall and 
falling object hazards. 

Make sure climbing equip-
ment is well-maintained 
and in working condition.  

 Ladders and aerial lifts 
should be kept at least 10 
feet away from power lines 
and other electrical  
equipment.  

Wear proper gloves and 
shoes for hazards present 
wherever tree work is  
being performed.  

 

There are a variety of haz-
ards in the tree care industry 
that can cause serious or 
fatal injuries. Some of the 
most common causes of 
injury are electrocution, falls 
and falling objects. Luckily, 
many of the injuries and 
fatalities are preventable if 
proper precautions are  
taken. 

Have emergency proce-
dures in place prior to the 
start of tree care.  

It only takes a moment for a 
fatality to occur. Always stay 
alert and be prepared for 
potential hazards, and make 
sure everyone knows what 
to do in an emergency 
should one occur.  



Life Insurance FAQs 

OSHA Standards for Handling Grain 

When considering the pur-
chase of life insurance, it is 
important to educate your-
self on the different cover-
age options so that you can 
make an informed decision 
that is best for your current 
situation. But where do you 
start? 

Here are some common 
questions that our insurance 
advisors receive about life 
insurance coverage when 
working with clients: 

Q. How much life insurance 
coverage do I need? 
A. The amount of coverage 
you need depends on your 
financial situation as well as 
your future goals. To get an 
idea of your needs, try using 
a life insurance needs calcu-
lator. It will walk you through 
the various questions you 
should ask yourself and pro-

vide you with a rough esti-
mate of how much life insur-
ance you need to protect 
your family for the future. 

Q. What type of life insur-
ance should I buy? 
A. The kind of coverage 
that’s right for you depends 
on your circumstances and 
financial goals. But, general-
ly speaking, term life insur-
ance offers the greatest cov-
erage for the lowest initial 
premium and is a great solu-
tion for people with tempo-
rary needs or a limited budg-
et. Permanent life insurance 
may make more sense if you 
anticipate a need for lifelong 
protection, or if the option of 
accumulating tax-deferred 
cash values is attractive to 
you. 

Also, keep in mind that it 
doesn’t have to be one or 

the other. A combination of 
term and permanent life 
insurance could be the right 
answer for you. 

Q. Do I really need to have a 
medical exam? 
A. The use of a medical ex-
am to determine premium 
depends on the type of in-
surance and the amount of 
coverage requested. Tradi-
tional term and permanent 
life insurance policies will 
require an exam, but there 
are simplified issue products 
available for smaller cover-
age amounts that do not 
require an exam. For this 
type of coverage, applicants 
simply need to answer some 
health history questions to 
qualify. 

Q. I already have some life 
insurance coverage. Do I 
need more? 

Because of all the possible 
hazards in the industry, 
the Occupational Safety and 
Health Administration (OSHA) 
adopted the Grain Handling 
Facilities Standard in 1987, 
which is still used today to 
protect these agricultural 
producers from disaster.  

It is important to follow 
OSHA’s grain handling regu-
lations not only to ensure the 
safety and well-being of your 
employees and your busi-
ness, but also to avoid hefty 

fines. OSHA cited a Georgia 
farm with two willful and five 
serious violations after a 
worker became entrapped 
inside a grain handling stor-
age bin while attempting to 
clear soybeans from a 
jammed auger. The pro-
posed fines totaled 
$127,400.  

OSHA inspects more than 
4% of facilities falling under 
the standard each year at 
both the federal and state 
level, but you are especially 

The agricultural industry in 
general hosts a wide range 
of dangers, and grain han-
dling can be especially dan-
gerous because of particu-
larly common emergencies 
that these facilities often 
face. Potential risks to your 
operation include fires or 
explosions, employee en-
trapment, gas or flammable 
liquid leaks, chemical releas-
es, structural failures, power 
failures or natural disasters, 
to name a few. 
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vulnerable to an inspection 
if you recently had an on-site 
accident, you are a large 
facility or you are in the grain 
processing or feed milling 
industries, which are histori-
cally inspected more often.  

To reduce your likelihood of 
being inspected, receiving 
fines and exposing your em-
ployees to potentially deadly 
hazards, be sure to familiar-
ize yourself and follow the 
guidelines outlined by the 
standard.  

Looking for a life insurance quote? Contact one of our insurance advisors at 800.277.8742. 

A. When people buy life in-
surance, they tend to “set it 
and forget it.” Yet life can 
change quickly and bring on 
added responsibilities that 
may warrant additional life 
insurance. Use a life insur-
ance needs calculator to see 
if your current coverage is 
sufficient.  

Needs 
Calculator 
Life Happens is a 
nonprofit organization 
that provides many life 
insurance resources, 
including a coverage 
needs calculator. 
Check it out at 
lifehappens.org. 

For more information about OSHA’s grain handling regulations, visit www.osha.gov. 

https://www.osha.gov/
https://www.lifehappens.org/insurance-overview/life-insurance/calculate-your-needs/
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Fargo Li le League Baseball 

TCI had the exciting 
opportunity to see 
our dugout sign and 
hear about the pro-
gress Fargo Little 
League is making 
with their fields and 
new indoor facility. 
We are proud to sup-
port this great local 
organization!   

Wimbledon 125th Anniversary 

This year marks the 125th 
anniversary for the city of 
Wimbledon, ND. A celebra-
tion was held June 22-25 
with a long weekend full  
of events, including a 5K 
run, parade, car show, 
street dance and more. 
TCI Insurance is thankful 
to be a part of this great 
community!  

Access and Manage Your Insurance Policies 24/7 

Managing your insurance 
policies has never been easi-
er! Because so many clients 
are wanting fast self-service 
available around the clock, 
many of our companies pro-
vide online account access 
and mobile apps for policy-
holders: 

Bill Pay 
Check your balance due, pay 
your bill, and even update 
your billing preferences.  

Auto ID Cards 
View and print your auto ID 
cards anytime and as many 
times as you need.  

Claims 
Submit a new claim or  
check on the status of  
an existing claim.  

Policy Info 
View coverages and policy 
details anytime, anywhere. 

 

For a complete listing of our companies and what online account services they offer,  
visit the Pay Online section of our website at www.tciteam.com. 

Steve Huber, Alex Sumner & Doug Johnson 

http://www.tciteam.com/
http://www.tciteam.com/manage-policies-online/



